
F451  Concept Mapping  
Your Job 

• Choose a SUBJECT central to the novel. 
• Make a CLAIM that answers this question: What is Bradbury’s message about that subject? 
• Build a MAP that proves your claim and PRESENT it to your classmates. 

 
The Map Itself  

• The subject and your claim go in the middle/top of the map. 
• Make branches/sections for characters, motifs and symbols that support your subject/claim—

as many as you think are appropriate. I suggest four as a minimum (you’re required to use 2 
characters and 2 symbols or motifs in your presentation, so four sections would assure you 
met the basic requirements). 

• Find quotes and visual images1 that connect these characters, symbols and motifs to your 
claim. There should be quotes and visual images for every section of the map. 

• The final product should be visually pleasing. You can see two ideas for how to set up your 
map below: 

 

 
 
The Presentation 

• State your claim in a clear, concise sentence or two. 
• Plan a presentation in which you will introduce your claim and explain how your concept 

map supports it. Planning involves having a script or cue cards for each person. 
• Some basics about your presentation (this list will become the rubric): 

! Your presentation will be no shorter than 3 minutes, no longer than 5 minutes.  
! Your presentation will involve all the members of your group. 
! Your presentation will involve smooth transitions from person to person; everyone 

will know what to say and when to say it. 
! Your presentation will support your claim about Bradbury’s message with specific 

evidence: 
• 2 or more characters 
• 2 or more symbols or motifs 
• 5 or more specific quotes/passages 
• 5 or more visual images 

! Your presentation will be polished, following all the standard CHS criteria for public 
speaking (see attached). 

• Rehearse your presentation together.  
• Deliver your presentation in class on Wednesday February 11.  

                                                
1 Please do not waste your time (or mine) “casting” the book. That’s a great plot summary and/or close reading activity, but this mapping 
assignment is meant to help you think symbolically and to support a thematic claim. Finding a picture that “looks just like Beatty” doesn’t help 
you do that.  



 
CHS Public Speaking Criteria 
 
1. Rate (pace):  This is the speed at which one 

speaks.  It is the key component of delivery, 
because every other component of delivery will 
be affected by it.   
 
Rate can also be used to emphasize an important 
point or to convey emotion.  Sometimes a 
planned moment of silence can be effective.  
Excellent speeches make use of pauses. Pauses 
are also an important component of transitions 
from subject to subject or from section to 
section.  

 
2. Volume: Many speakers will not speak loud 

enough.  This makes it difficult for the audience 
to follow the speech, and a breakdown in 
attention will be the result.  Areas of volume to 
focus on when practicing are:  

" AVOID letting your volume fade at the 
end of sentences 

" USE volume to emphasize key phrases 
and points. 

 
3. Articulation:  Articulation covers two areas: 

pronunciation and enunciation   
" In terms of PRONUNCIATION: Students 

should not plan to include a word in a 
speech or performance if they do not know 
how to pronounce it correctly. 

" In terms of ENUNCIATION: Each 
syllable of a word is important when 
speaking in a way that it may not be in 
casual conversation.  
 

4. Pitch:  Pitch is the stress produced by a change, 
especially a rise, in tone.  

" AVOID a lack of pitch.  This is also 
called a monotone delivery; it’s bad 
news. 

" AVOID uptalking.   When this occurs, 
the speaker allows his or her pitch to 
rise at the end of a sentence, and 
everything in the speech begins to 
sound like a question. 

 
5. Verbal Ticks:  Be aware of common verbal 

ticks. Some common ticks to avoid: 
" “um” 
" “uh”  
" “aah” 
" “like” 
" “and stuff” 
" “you know” 

" deep breaths (usually a symptom of a 
fast rate) 

" “well” 
 
6. Poise:  This means staying collected and focused 

rather than slipping “out of character.”  When 
giving a speech, the speaker takes on a speaking 
“persona,” and that’s a lot like portraying 
character. Poise  

 
should be established and maintained before 
during and after the speech.  From the moment 
the speaker stand to approach the podium to the 
moment they sit down, the poise should be 
consistent. 

 
7. Eye Contact:  Eye contact is considered one of 

the most important skills of a public speaker.  It 
is usually defined as making direct visual contact 
with the eyes of the members of the audience.  
The goal of quality eye contact is to give each 
audience member the impression that the speaker 
is speaking directly to him or her.  Quality eye 
contact establishes rapport, gives the speaker 
credibility, keeps the listeners interested, and 
provides for appropriate feedback.  When 
speakers make direct eye contact, there is a 
higher probability that the audience members 
will actively listen.  If a speaker refuses to make 
eye contact, the attention level of audience 
members tends to drift.   

 
8. Facial Expression:  Facial expressions tend to 

be the most important nonverbal clues that a 
speaker can give to the content of a speech.  It is 
the use of the face to elicit specific emotions and 
attitudes that enhance the presentation.   

 
Facial expressions can include things like  

" winking  
" making eye contact  
" raising an eyebrow 
" smiling  
" frowning  
" sneering 
" chewing on your lip/mouth 
" licking lips 
 

…and more!  Audiences tend to expect certain 
facial expressions in certain situations.  For 
example, if a speaker is being humorous, the 
audience will expect a smile.  If a speaker is 
discussing a more serious subject, the audience 
will react better to a more sincere expression.   

 



Two facial expression pitfalls to AVOID: 
" The deadpan expression.  This is when 

a speaker has virtually no expression on 
his or her face, regardless of what he or 
she is saying.  

 
" The conflicting expression.  This is 

when the facial expression that the 
speaker is using does not agree with the 
words or feelings being spoken.  A 
perfect example is when a student is so 
nervous at the beginning a speech that 
he or she will smile whether it is 
appropriate or not. 

 
9. Gesturing:  Gestures are primarily the 

movements that a speaker makes with his or her 
arms, hands, shoulders, and fingers. The goal is 
to use the same natural gestures that they use in 
conversation. 
 
Quality gestures are relaxed and natural, not 
distracting, tend to flow easily throughout the 
message, and avoid any certain patterns.  For 
example, many students will repeat a specific 
hand gesture as a way to release speaking 
anxiety.  This is acceptable as long as it is natural 
and not distracting.  
 
Strategies with gestures: 

" Start all speeches with your hands in the 
neutral position at the sides or lightly 
resting on the podium..   

" While speaking, the speaker should 
avoid gripping notes with both hands 
and curling the paper, choking the 
podium, clenching hands together, 
shoving hands into pockets or locking 
them behind the back, and rigid 

postures, like hands on hips, crossing 
arms or legs.   

 
" In addition, the speaker should avoid 

repeating the same gestures over and 
over again.    

 
10. Posture/Stance/Movement:  The positioning of 

the body and the way a speaker holds his or her 
body is a key factor in the effectiveness of any 
speech.  Posture can convey confidence and 
poise or dejection and weariness.  It is important 
to stand upright without looking too stiff.  In 
addition, speakers should keep their heads up 
and shoulders back, but the goal is not to look 
like a soldier at attention.  Slumping of the 
shoulders and curvature of the back can hurt a 
speaker’s ability to produce effective sounds and 
is a distraction for the audience.  

 
At the beginning of a speech, students should 
stand up straight with both feet firmly on the 
ground.  Similar to hand gestures, beginning in 
the correct position can avoid problems later.  
Avoid crossing feet or legs, rolling ankles, 
displacing weight on each foot and swaying, 
slumping, slouching, locking knees, etc.    
 
But of course speakers can move!  It is proven 
that audiences love speakers that move.  
Movement can make speeches more effective. 
However, movements need to look natural, self-
motivated, and relaxed.   
 
However, speakers should avoid swaying back 
and forth and repetitive movements.  This kind 
of movement is distracting and gives the 
appearance of nervousness on the part of the 
speaker. 

 
 


